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Item 7.01. Regulation FD Disclosure.

On December 3,2015, LeMaitre Vascular, Inc. (the “Company”) is hosting an investor and analyst meeting (“Analyst Day”) beginning at 8:30
a.m. ET at Ruth’s Chris Steak House, located at 148 W. 51st St., New York, New York. During this meeting, management is providing investors and analysts
with an overview of the Company’s business, positioning, overall corporate strategy and future growth opportunities as well as reiterating the Company’s
financial outlook for the fourth quarter and full year 2015 previously announced on October 27, 2015. The Analyst Day presentation materials are attached
hereto as Exhibit 99.1 and incorporated herein by reference. The Company may use these materials at one or more subsequent conferences or meetings with
analysts and investors. The presentation materials will also be available online at www.lemaitre.com/investor as of December 3,2015.

The information contained in this report, including the exhibit attached hereto, is being furnished and shall not be deemed “filed” for any
purpose, and shall not be deemed incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Securities Exchange Act of
1934, as amended, regardless of any general incorporation language in any such filing.

Item 9.01 Financial Statements and Exhibits.
The following exhibit is furnished as part of this report:
(d) Exhibits.

Exhibit No. Description

99.1 Analyst Day Presentation



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

LEMAITRE VASCULAR, INC.

Dated: December 3,2015 By: /s/ Joseph P. Pellegrino, Jr.

Name: Joseph P. Pellegrino, Jr.
Title: ChiefFinancial Officer



EXHIBIT INDEX

Exhibit No. Description

99.1 Analyst Day Presentation
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AG

ENDA

9:30 George LeMaitre  Company Snapshot

9:45  Dr. Clem Darling Endovascular vs. Open Surgery
10:05 Peter Gebauer Worldwide Sales

10025  Ryan Cennelly Research and Development
10:45 Dave Roberts Acquisitions

11:05 1) Pellegrino Financial Perspectives

11:25 Dr. Alan Dardik Biologics, Today and Tomorrow
11:45 George LeMaitre Final Thoughts and Q&A
12:00  Lunch

Slide 3
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George LeMaitre

Chairman and Chief Executive Officer

oined LeMaitre in 1992

* Chairman of the Board since 2004
* BA in History from Stanford University

* MBA from the Stanford University Graduate
School of Business

* At LeMaitre:

Slide 4

— Grew company from <51mm in sales to projected 578mm
sales and 511mm in operating profit in 2015

— Spearheaded IPO in 2006




ANALYST DAY 2015
Leveraging the Business Model

Wie aspire to achieve 10% sales growth and 20% profit growth. f

Slide 5

COMPANY SNAPSHOT
Thumbnail

Slida & *Manapernent guidance, December 3, 2015




COMPANY SNAPSHOT

LEMAITRE'S STRATEGY
Focused Call Paint: Miche Markets Growth Platform
Vascular Surgeon = Sales force expansion
= R&D introductions
= Acquisitions
Slide 7

COMPANY SNAPSHOT
LMAT Is Right Sized for Call Point

Other
Naicular suigeon fourder
Cardiothoracic s, 7%

i Iyt history in the ipace
Surgeon
P

o 10%

Miche specialty
Chang the patient
Can do Bath open & endo

Interventiona
Radiologist

Slide 8 Source: Survey of LMAT Sales Managers & Rege, January 2015




COMPANY SNAPSHOT
We Play in Smaller Peripheral Vascular Markets

54 Billion Peripheral Vascular Market
1,400

1,200 4
I = LMAT Market
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ﬁﬁ%{;“ff v

& @ ol

Slide 9 Seaee: 2004 Mllannium PUD Reports, IME Data & Masagement eitirates

COMPANY SNAPSHOT
Our Niche Markets

98% of LMAT sales
from segments
<5100mm

14 Praduct Lines
ST25mm Addressable Market
~20% of Peripheral Vascular Market

Slide 10




COMPANY SNAPSHOT

Our Core Products

Xenalue
Bicdogic Vascular Patch

st
Ol || Biosyrenic
Wasendar Grafy

slide 11 These products represented ~80% of our sales in 03 2015

COMPANY SNAPSHOT
QOur Core Products

; e

Slide 12 These products represented ~80% of our sabes in 03 2015,




COMPANY SNAPSHOT
We Aspire to Achieve 10% Sales Growth...

#10% repoied growth
#13% anganic growth
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Slide 13 *Management guidance, Decermber 3, 3018

COMPANY SNAPSHOT
..and 20% Operating Profit Growth

Turnaround
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COMPANY SNAPSHOT
Experienced Management Team

Years at
Title LMAT

George LeMaitre 2 Chalrman and CEQ 23
ik

Peter Gebauer ! President, International 18

Ryan Connelly Vice President, RED 13
1
]

Dave Roberts ﬂ President 18
1 Pellegring B CFO 10
g &

Presenters’ Average Tenure 16.4 slide 15

# R. Clement Darling Ill, MD, FACS

Chief, Division of Vascular Surgery
Professor of Surgery

Director, The Institute for Vascular Health and
Disease

Albany Medical Center

President, The Vascular Group

Slide 16




Peter Gebauer
President, International

* Joined LeMaitre in 1997

+ 16 years at IMPRA, Inc. (Bard)

+ BS in Business from University of
New Hampshire

« At LeMaitre:

— Grew International business from $250k to projected 529mm
in 2015

— Converted distributor to direct business in 16 markets

Slide 17

LEVERAGING SIZE
Current Worldwide Sales Reach: 85 Reps
rAerica: 41 Irope. -'.- E:‘

December 1, 2015
Rep Count: 85
Worldwide Capacity: 125-150

iy Corporute, Tueid oay

Slide 18




LEVERAGING SIZE

Potential New Rep Locations
*' : hf,

Worldwide Capacity: 1.25-150

L Corzentn/haid ten

Recently Added: Export Mar. 72
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LEVERAGING SIZE
Sales and Rep Growth Alignment
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Stide 20 *Managiment guidencs, Decembar 3, 2015




LEVERAGING SIZE

Rep Tenure Contributing to Sales Growth

Average Tenure in Manths

Slide 21
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LEVERAGING SIZE
Proven Go-Direct Record 15-0-3 (Win-Loss-TBD)
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LEVERAGING SIZE
>50% of Our Hospitals Purchase <2 LMAT Products

WW Direct Hospital Product Penetration {Ex Japan + ltaly)

Fl

Prime Cross-Selling Opportunity

% of Hospitals
@

A

&£

% I I I . o= -
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1 L w1
# of LMAT Product Lines Purchased
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LEVERAGING SIZE
Surgeon Training Has Ramped Since 2011

B 00 I | I
2006 o) 2008 00 201 011 bt 1013 L4 2015E

Winternaticnal W@ North America

W Surgecns Trained
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LEVERAGING SIZE
Success with GPOs in Germany
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LEVERAGING SIZE
Burlington & Frankfurt Infrastructure Support Sales

Slide 26




LEVERAGING SIZE
Case Study: Finland Direct

-l

= Direct as of January 1, 2016
» 187 go-direct market
= One local sales rep <

# Leverages Tru-Incise OUS acquisition
customer base

LEVERAGING SIZE
EU Warehouse Processing +25% Orders Each Year

refoUse
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LEVERAGING SIZE
35% of US Orders Are Placed through GHX

&,000

Slide 29

LEVERAGING SIZE
Case Study: China

LMAT Base LMAT L"jhina gup LMAT China
Today Future
= 14 product = Shanghai = More
lines office products
* Go-direct * Three product * More
expertise lines approvals
* Regulatory approved * More
expertise * Four salespeople
= Strong employees

balance sheet

Slide 30




LEVERAGING SIZE
Case Study: China

Sales running at ~S1mm/year E
515 CHINA FDW APPROVAL RUNWAY

VascuTape Q42015 v
_ s Pruitt Shunt Q12018
Embo Catheters Q2 2016
> REP HIRING RUNWAY
s
& L 4

Befjing (hired) 19 million ¥
Shanghai 22 millian
n Guangzhou 11 million
Tianfin 11 million

& Shenzhen 10 millien
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Peter Gebauer
President, International

Q&A until 10:25am ET

Slide 32




Ryan Connelly

3 .n Vice President, Research & Development
[y

="

+ Joined LeMaitre in 2002
* Head of R&D department since 2006

* BSin Mechanical Engineering, MSin
Manufacturing Engineering from Boston
University

= At LeMaitre:
= Dversaw development of 15 accessory, next generation or de novo
product lines
= Coordinated transition of biologics to LMAT

Slide 33

LEVERAGING EXPERTISE
R&D Launch Record — 11-5-1
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LEVERAGING EXPERTISE

Team Competencies

Slide 35

LEVERAGING EXPERTISE
R&D Engineer Tenure Rising

Number of R&ED Engineers
Average Years of Tenure

W Product Engineers  s——fyp Tenure
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LEVERAGING EXPERTISE
14 Product Development Platforms

Erbolachamy
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LEVERAGING EXPERTISE
Diverse Materials Expertise

Slide 38




LEVERAGING EXPERTISE
Application of Materials & Processing Expertise

Material/Process Expertise Expartise
Developed Applied

Ultraviolet Light Catheters BAURTASC
Bonding

Hydrophilic Coating ~ TTIntroducer  HYDRO
Valvulotome

B Laser Welding MUltTASC AnastoClip
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LEVERAGING EXPERTISE
Volumes Justify Automation: Balloon Tying

150,000
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200,000
17s o0
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LEVERAGING EXPERTISE
Case Study: HYDRO Ualvulotome

HPebax plastee

wmbeters

DOuiter
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Locating
Bands

LEVERAGING EXPERTISE
Case Study: Building the Pruitt SmartShunt™

Crclusion
Catheter
Extrusion

Mt TASC UN
Adhesive

Slide 42 = Targeting first-in-man H1 2016




LEVERAGING EXPERTISE
Regulatory Approval Frequency Increasing

_
]
e
z
-
2
o
E 15
=
2
Ll B Bl [ § .lll.l |II|I““ |III « Il
2006 o7 2008 200 2040 M1 iz M3 014 2015 YTD
BUSA BEU ®Canada W Aapan W ROW
Slide 43

LEVERAGING EXPERTISE
Regulatory Coverage Extending to China

A dim

Slide 44




Ryan Connelly
» Vice President, Research & Development

Q&A until 10:45am ET

Slide 45

| ; David Roberts
% | President

* Joined LeMaitre in 1997
* Joined LMAT Board of Directors in 2001
* BA in Business Economics, Brown University

MBA from Stanford University Graduate School
of Business

At LeMaitre:
= 17 Acquisitions in 17 years
— CFO during IPO in 2006

Slide 46




LEVERAGING EXPERTISE
17 Acquisitions in 17 years

Sales
P
&

XYY IIYVYYYYIIFIIF
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LEVERAGING EXPERTISE
Acquisitions Record — 9-4-4
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k= Short Learning Carve = IRR

Weighted Mverage Seles Multiple of all 17 ocquisitions: 1.6x
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LEVERAGING EXPERTISE
Proprietary Deal Sourcing and Pipeline

Private Equity M nAowation Sucession Man Orphan Produc Carve-Oul

\\ > | :&\%\
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LEVERAGING EXPERTISE Carotd(arera
Disease State Expertise Carotid Shunt

Xenodure

AnastoClip
Embolectomy Catheter
PTFE Graft

-l Abdominal [arterial)

Dacran Graft

Valvulotome
EndoRE

T' 5 | _I_I Omnifiow II
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LEVERAGING EXPERTISE

Disease State Expertise

AnastoClip
Embolectomy Catheter
PTFE Graft

Bialogic Graft

Chronic Dialysis Catheter

TRIVEX | = vabvul
‘iena Cava Filter \

Ablation Catheter

Slide 51

EndoRE
omnifiow Il
Mechanical Thrembectomy

Atraumatic Clips & Clamps

Carotid (arterial)

Carotid Shunt
XenoSure
Decellularized Fatch

Vascular Sealant

Abdominal (arterial)

Dacron Graft
Pledget

Adhesive Barrier
Stearable Catheter

otome

LEVERAGING EXPERTISE
Domain Expertise: Open & Endo

=#=Cipen Vascular Surgery Market Growth

~a=Endovascy

Slide 52

alar Market Growth




LEVERAGING EXPERTISE
Domain Expertise: Call Point Dynamics

U5 Peripheral Interventions: 1998 - 2012

Slide 53 Source: | Vi S 2009 S0-HE-0 53 Mgk Estmates (1006-202 1T sdwsory com 2011 escardin S1E scc80g

LEVERAGING EXPERTISE
Case Study: Omniflow Il Biosynthetic Graft

Deat Followed BN Actuired BNI
Pipeline for 14 years for 2.5x sales

i Peripheral
Drsease i Infection
State dialysis access Niche

Materials & Biologics Added 2nd

experience - biologics
Processing KenoSura platferm
Direct Integrated Result:
Integration operation in existing AL Sales #71%"
it office & BNI Units #27%*

Slide 54 - aa
12 months ended September 30, 2015 v, pre-acquisition




LEVERAGING EXPERTISE
Acquisition Strategy...

Prodcts

Custormers

Valvulotomes

Patches

Shunts

Cathetirs

Clhigs

Tape

Bio. Grafis

LeMaitre Vascular

Synth. Grafis

Pormered Phish.

Angioscopes

EndoRE

=4000 Worldwide
Hospital Customars

Slide 55

Customers

Product X
Product ¥
Product

w0y

LEVERAGING EXPERTISE
...Generates Cross Selling Opportunities

Praducts

Custamors

Vahiletames

Patches

Shunts

Catheters

Clips.

Tape

Bio, Grafts

Lebaitre Vascular

Synth. Grafts

Fowered Fhieb,

ANIosCopes

EndaRE

~4000 Worklwide
Hospital Customers.
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LEVERAGING EXPERTISE
17 Acquisitions Integrated in 17 Years

Integration St
Proficiencies

1_\’.-\- .‘_.."l_' PR B

Slide 57

LEVERAGING EXPERTISE
Acquisitions — Core to LMAT Strategy

= Provides new

+ Expands
prodict breadth custamer list
= Leverages = Cross-selling
LeMaitre brand apportunities

o Utilizes existing
infrastructure

Tevene
bulk
* Enharces profit

+ Mew go-direct
opportunities
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David Roberts
President

,

Q&A until 11:05am ET

Slide 59

F

IC 1 J) Pellegrino
o 1&. Chief Financial Officer

\

« Joined LeMaitre in 2005
» Chief Financial Officer since 2007

« B.A. in Economics, Harvard College and M.B.A. from
Harvard Business School

* At LeMaitre:

— Manages Finance, IT and HR functions worldwide
— Has overseen over $15mm in cost-cutting initiatives

Slide 60




FINANCIALS
2015 Sales (+10% reported, +13% organic growth)

LE dmm in sales lost to
550 1 FX in 2005 va. 2014
|

Slide 61 *Wanapement guidance, December 3, 3015

FINANCIALS
Niche Markets Allow for Price Increases

Worldwide Price Hike"
o%
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FINANCIALS

S2.6mm |n operating

H e X
Operating Profit — A New Chapter | faieasi
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FINANCIALS
LMAT Comparatively Profitable

3w, »%1.88 In Annual Sales
J

o | <s400mm in Annual Sales |
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FINANCIALS
XenoSure Contributing to Gross Margin

Adriual Cuarterly

|| l | /{_—[ ;;l:::lﬁil-ﬂlﬂﬂ
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Slide 55 *Munaperant guidinos, December 3, 2015
FINANCIALS
Case Study: XenoSure Manufacturing Efficiencies
Product Yield A 8 mind. 1o build small patches

5%
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FINANCIALS
SG&A Leverage
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FINANCIALS
SG&A Compares Favorably to Peers
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FINANCIALS
EBITDA Funds Dividends & Acquisitions

Represents
annualized
04 EBITDW

rivar) 2004 e TR 21 Wiz A3 014 s

mmlividends EEBAcquisitions  EEEecess EBITDA  —EBITDW Margin
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FINANCIALS
A Balanced Approach to Capital Allocation

Slide TO




FINANCIALS
Potential Sources of Acquisition Funding

Funding Source(s)

<510mm Cach
510-525mm Cash + Debt

>§25mm Cagh + Debt + Equity

Slide 71

FINANCIALS
2015 Guidance Remains Unchanged

2015 FY Sales = 578.0mm
*10% reported growth
*13% organic grawth

2015 FY Operating Income = $11.0mm
+73% growth
+14% operating margin

| We aspire to achieve 10% sales growth and 20% profit growth.

Stide 72




r

‘v BU Pellegrino
"“l. Chief Financial Officer

Q&A until 11:25am ET

Alan Dardik, MD/PhD, FACS, FAHA

Surgeon
Chief, Vascular Service
VA Connecticut Healthcare Systems
Scientist
Principal Investigator, Dardik Laboratory
Yale University
Professor
Professor of Surgery
Yale University

Stide 74




FINAL THOUGHTS
Leveraging the Business Model

We aspire to achieve 10% sales growth and 20% profit growth.

Slide 75

FINAL THOUGHTS
2016 Direction
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FINAL THOUGHTS
2016 Direction

Smartshunt \ T -
ey /

W ure
Addl. Ornniflow SKUs inxlf'sﬂﬁg]"l!ﬂ.

5 More Sales

AVE. 1/¥ear

Finland Since 1998

W ~
LN
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FINAL THOUGHTS
2020 Direction

MORE ENDO

Stide 78




FINAL THOUGHTS
LMAT Analyst Day Closing Prices

S16.00
514.00
512.00
510.00

3800

56.00
5400
5200
30,00
11/ 9/2007

LALMAD WES I BLAL2M 003 1R 215
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GAAP to Non-GAAP Financial Measures
Reconciliation

Reconciliation between GAAP and Non-GAAP
EBITDA:

2009 2010 2011 2002 2013 2014 2015F
MNet income (loss) as reported $ 1598 5 6013 § 2143 2571 3,202 3915 7.100
Interest (12) (26) (11) {77) 8 (16) (10
Taxes 617 (1,988) 1,609 1422 1,126 2405 4,000
Depreciation and amortization 1419 1,376 2037 2,234 2,793 333 3400
EBITDA § 3622 5 5375 § 5778 8§ 6150 § 7139 5 9638 5 14490

Reconciliation between GAAP and Non-GAAP sales growth:
For the year ending December 31, 2015
Met sales per guidance 5

7967
Impact of cumency exchange rate fluctuations 5410
Met impact of acquisitions and diveslitures excluding currency (3.401)
Adjusted nel sales $ 79,576
Far the year ending December 31, 2014
Net sales as reporied 5 71,087
Net impact of destitures exclisding cumency 76}
Adjusted nel sales § 71,021
Adjusted net sales increase for the year ending December 31, 2015 $ 8,955 13%

Slide 80 Amounts are in thousands and are unaudited

Management guidance is as of December 3, 2015



GAAP to Non-GAAP Financial Measures

Reconciliation

Reconciliation between GAAP and Non-GAAP operating income growth:
For the year ending December 31, 2015

Operating income per guidance -1 11.012
Impact of curency exchange rate fluctuations 2.568
Adjusted operating income § 13,580
For the year ending December 31, 2014
Operating income as reporied s 6,320
Operating income as reported 5 8,320
Adjusted cperating income increase for the year ending December 31, 2015 5 7,260 115%
Slide 81 Amounts are in thousands and are unaudited

Management guidance is as of December 3, 2015
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